


Step by Step strategy on how to get 
a pitch deck and script that can get 

you a $1M or more in funding 
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•  Do you have trouble getting 
investors to easily understand 
your product? 

•  Do you feel frustrated that it 
takes investors so long to say 
yes? 

•  Do you worry the competition is 
getting funding faster and might 
get marketshare before you do? 
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•  Do you secretly wish you could 
tell a great story to an investor 
so they would hunt you? 

•  Do you wish you could know 
what questions to expect during 
and after your pitch for funding? 

•  Do you believe you have the best 
team in your start up, but need 
to convince investors? 
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You can hire more staff 
 

You can grow into a global brand 
 

You can expand into new product 
extensions 

 
You can grow marketshare fast 
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There are 5 simple C's to get 
funded fast 



ü  Host of The Successful Pitch Podcast 
with investors from around the world 

 
ü Won Conde Nast salesperson of the 

year for entire company of 400 
salespeople 

ü  Pitch Mentor at Startfast.net 

ü  Author The Successful Pitch : 
Conversations On How To Go From 
Invisible To Investable 









-Arthur Ashe 
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Confidence requires Preparation 
 

Get the butterflies in your stomach 
to fly in formation 

 
Stack your moments of Certainity 





Selling occurs in the emotional part 
of the brain 

 
Only 1% of VC pitches get funded…

Not Their Fault 
 

Be in the 1% that does get funded 
using the 5 Cs 



a) numbers 
b) how it works 
c) Tech speak 







You INSPIRE investors  
 

a) Stories 
b) What solution does it solve 

c) Easy to understand 



Story about YOU 
Story about COMPANY CULTURE 

Story about BENEFITS of the 
product .  



People buy emotionally and back it up 
with logic 

 
Investors will remember your stories 

not your numbers 
 

People buy you first, then your vision, 
then your team, then your product 









Why You? 
 

Why Now? 
 

Why is this unique? 



Show your personal commitment-
money and sweat equity 

 
Show your team's commitment  

 
Show where you will spend the 
investor's money and their ROI 





But if you can't answer questions 
during and after the pitch you will 

get a NO 



Photo by TechCrunch - Creative Commons Attribution License  http://www.flickr.com/photos/52522100@N07	   Created with Haiku Deck	  

You need to have solid, concise 
answers to these questions for 

everyone. 
 

What is your vision? 
 

Who is on your team? 
 

What type of traction do you have? 



-Aaron Krause,  
 winner of Shark Tank,  
  of Scrub Daddy 





Investors want to see certain boxes 
checked off during the pitch 

 
Investors will have questions for you 

after the pitch. 
 

Will you be prepared and have the 
answers to show you are the expert 
worth funding over another start up? 
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-Jose Vasquez 



You gain insights you never will 
discover on your own 

 
How much more confident, connected 
and committed would you be with a 
funding strategy collaboration that 

makes sure all your boxes are checked 
off? 



•  How to get logical CONFIDENCE 
even if you don't have it now 

•  How to get a right brain 
CONNECTION with investors so 
they feel inspired 

•  How to become a master 
storyteller. "Storytellers rule the 
world" PLATO 



•  How to get a Strategic 
COMMITMENT to get investors to 
say yes 

•  How to check off every box an 
investor needs to see  

•  How to prepare for questions 
during and after the pitch 



Confidence	  

Connec)on	  

Commitment	  

Check	  List	  

Collabora)on	  






